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There are many reasons
why the modern dentist
may need a loan. For ex-

ample, in order to retain a com-
petitive edge in the 21st-century, a
dental practice needs to be kitted

out with the latest, most effective
equipment. With ergonomic de-
signs improving conditions for

patients and clinicians alike, and
new technology enabling faster
and more accurate diagnosis, it is
becoming less possible to fulfil
the expectations of patients with-
out investment.

Another reason might be to
refurbish the practice, to make it
more welcoming, or the dentist
might be initiating a new build
project, developing a dream
practice from scratch. Whatever
the reasons, finding the right
deal is crucial. 

A tricky situation?
It is getting more and more

difficult to raise finance. A global
credit crunch is looming, and
some expect Britain to follow the
US into recession1. Couple this
with the present issue of mort-
gages being at their lowest ap-
proval rate since 19992 and it be-
comes evident why dentists seek-
ing finance should be a little con-
cerned.

The banks are tightening their
belts in preparation for whatever
worst-case scenario they have
drawn up, but this does not mean
that your needs will be dismissed
out of hand. What has changed is
that if banks are not approached
in a wholly professional manner,
they are unlikely to feel confident
about authorising the loan. The
best way to ensure the request is
presented as effectively as possi-
ble, to secure the best possible
loan package, is to enlist the assis-
tance of a broker. 

Take your pick
Choosing a broker can be

something of a minefield. There
are so many options that dentists
might be tempted to save time by
just selecting the first one they
come across. This can be danger-
ous; considering that the success
of the dentist’s business itself
hangs in the balance, since being
unable to secure finance can
mean falling behind the competi-
tion, losing patients and ulti-
mately even closure, it is impera-
tive that the right broker is se-
lected.

With bank managers shifting
uneasily in their seats, dentists
need the expert help of brokers
who know the needs of the indus-
try, so that the relevant informa-
tion can be gathered, studied and
presented to secure the best possi-
ble loan. Dentists who require fi-
nance to boost their business, win
new patients or just retain current
ones, should not be put off by the
current situation – however, it is
advisable that, if you are looking to
raise finance in the near future,
you contact a leading broker to-
day, and discuss your concerns,
plans and requirements.

1http://www.guardian.co.uk/busi-
ness/2008/apr/30/economics.inter-
estrates?gusrc=rss&feed=network-
front

2http://news.bbc.co.uk/1/hi/busi-
ness/7372847.stm
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Counting the pennies
It is becoming more difficult to raise finance, says
Andy Acton, but with a little help a good broker
can get you what you need

Andy Acton,
an ASPD member, is director of
Frank Taylor & Associates, leading
independent valuers and consult-
ants to the dental profession. To con-
tact him, call 08456 123434 or email
andy.acton@ft-associates.com.
For more information on Loan
Hunter, call 08456 123424 or email
info@loan-hunter.co.uk.

About the authorThe only probiotic lozenge specifically formulated for oral health. Changes in oral microflora balance can lead to periodontal disease and caries.1

GUM PerioBalance is an advanced oral health probiotic that contains Lactobacillus reuteri Prodentis - the only
probiotic currently known to produce a beneficial, natural anti-microbial agent that helps prevent the growth
of harmful bacteria without affecting the other ‘friendly’ health promoting micro-organisms of the mouth.
GUM PerioBalance is formulated to help maintain a balanced natural micro flora for oral health, decrease
bacterial plaque build up, significantly reduce gum bleeding and inflammation, and fight the harmful bacteria
in the mouth that are responsible for gum and tooth decay. Used together with tooth brushing and flossing,
GUM PerioBalance is an innovation intended to enhance the natural defences of the mouth for improved oral
health. Suitable for adults and children of all ages, it is available as a dissolvable lozenge.

1. Çaglar E et al. Oral Disease 2005; 11: 131-137.
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FOR A HEALTHY MOUTH.
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