Dentistry

Contacts

Vol 12 No 5, 17 March 2011
FMC, Hertford House, Farm Close, Shenley, Hertfordshire WD7 9AB
Tel: 01923 851777 Fax: 01923 851778 newsdesk@dentistry.co.uk

GOT A NEWS STORY OR AN ARTICLE?

Editor: Julian English julian.english@dentistry.co.uk 01923 851750
Deputy editor: Paul Gadsby paul.gadsby@fme.co.uk 01923 851759
Features writer: Guy Hiscott guy.hiscott@fme.co.uk 01923 851754

Sub editor: Julie Bissett julie.bissett@fmc.co.uk 01923 851751

Sub editor: Heather Podbury heather.podbury@fmc.co.uk 01923 851755
Consultant editor: Kevin Lewis newsdesk@dentistry.co.uk

IF IT’'S A PRODUCT STORY:
Editorial assistant: Catherine Filmer catherine.filmer@fmc.co.uk 01923 851756

EDITORIAL ADVISORY BOARD:

Sir Paul Beresford MP, BDS

Nigel Carter BDS, LDS RCS, Chief Executive of the BDHF
Rajan Chadha BDS

John Chope JP, BSc, BDS, LDS RCS, MFGDP(UK)

Dr Mervyn Druian BDS, DGDP RCS

Martin Fallowfield BChD, DGDP RCS(UK)

Chris Franklin BDS, PhD, FDSRCS, FRCPath

George Freedman DDS

Ann Gilbert RDH

Timothy Harker BDS

Mark Haswell BDS, MSc

Stuart Jacobs BDS, MSD

Dipak Joshi BDS, LDS RCS, DGDP RCS

Vinod Joshi BDS, DRD RCS, FDS RCPS, FICOI

Tony Kilcoyne BDS, LDS RCS, MGDS RCS, Dip Clin Hyp, FGDP(UK)
Nigel Knott BDS, LDS RCS, MDTA

Professor Edward Lynch MA, BDentSc, FDS RCS, PhD
Robert McAndrew BDS, MScD, PhD, FDS, FDS(Rest) RCS, DRD, MRDRCS, PGCEd, FHEA
Richard Mounce DDS

Ellis Paul BDS, LDS RCS, DGDP

Geoff Pullen BDS, DDS

Simon Roland BDS, LDS RCS

Larry Rosenthal DDS

Jonathan Sandler BDS, MSc, FDS RCPS, MOrth RC
Professor Bill Saunders BDS, PhD, FDS RCS, FDS RCPS, MRD
Elizabeth Saunders BDS, PhD, FDS RCS

Lloyd Searson BDS, MS, FDS RCS

Pritesh Shah BDS, MBA

Harry Shiers BDS, MSc (implant surgery), MGDS, MFDS
Jerry Watson BDS

Professor Tim Watson BDS, BSc, PhD, FDS RCS

SENDING AN ADVERT?

Head of production: Laurent Cabache laurent.cabache@fmc.co.uk 01923 851760
Production manager: Luke Hand luke.hand@fmc.co.uk 01923 851762

Senior designer: Fiona Hutchinson fiona.hutchinson@fmc.co.uk 01923 851752
Designer: K-Marcelyne McCalla k-marcelyne.mccalla@fme.co.uk 01923 851763

BOOKING AN ADVERT?
Senior advertising manager: Joe Lovett joe.lovett@fme.co.uk 01923 851740
Advertising manager: Charles Compton charles.compton@fmc.co.uk 01923 851785

BOOKING A CLASSIFIED ADVERT?
Group classified manager: Amanda Flatt amanda.flatt@fmc.co.uk 01923 851786
Sales executive: Louise Wilson louise.wilson@fmc.co.uk 01923 851782

WANT TO SUBSCRIBE?
Subscription enquiries and back issues: 01371 851 895; fmc@escosubs.co.uk

All enquiries: FMC Subscriptions, Trinity House, Sculpins Lane, Wethersfield, Braintree, Essex,
CM?7 4AY. Fax: 01371 851808. UK dentists £100 pa. Dental trade £45 pa. Others £350 pa.

Printed by: Headley Bros (Kent)
ISSN: 1466:0644

Dentistry is a fortnightly magazine available by annual subscription (20 issues). The
publisher’s written consent must be obtained before any part of this publication may be
reproduced in any form, including photocopies and information retrieval systems. Contact
newsdesk@dentistry.co.uk.

Dentistry makes every effort to report clinical information and manufacturer’s product

news accurately but cannot assume responsibility for the validity of product claims or for
typographical errors. The publishers also do not assume responsibility for product names,
claims or statements made by advertisers. Opinions expressed by authors are their own and
may not reflect those of Dentistry. Letters may be edited for space reasons.

Dentistry.co.u k

Visit Dentistry’s website for the latest breaking news stories, informative articles, video
interviews, jobs and product information — a fresh, innovative and dynamic one-stop shop for
dentists online.

© Mixed Sources
"

Produced using totally chlorine free and FSC certified environmentally friendly paper

Copyright Finlayson Media Communications Lid 2011
I Al rights reserved

DENTISTRY’S
INFORMATION CENTRE

ABC » pl

i

The ABC certificate guarantees authenticity FMC is a member of the Periodical

of our circulation Publishers Association

° o British
Dental Health

Foundation

FMC is a Corporate Member of the BDHF

‘ ‘ 7 DM Mar2 news.indd 1

www.dentistry.co.uk

Shop now, dentists urged

As the general trend for ‘tightening
one’s belt’ continues in the UK5s
current  climate of  economic
uncertainty, there is some good
news that may encourage dental
practitioners to purchase certain
items outstanding on their surgery
shopping lists.

Accountant Matthew Watson, at
Ballard Dale Syree Watson, provides
services to a range of clients in the
healthcare sector, including many
dental practices.

He suggests it may be a good
time to remind dentists and dental
technicians to consider making any
major capital expenditure before
April 2012.

The annual investment allowance
(ATA) allows most businesses to gain
tax relief for their annual capital
expenditure, with the current

maximum amount being £100,000
per annum.

This allowance will be reduced to
£25,000 with effect from April 2012,
a huge reduction and loss of potential
relief for businesses with large capital
outlays after this date.

With items such as wall-mounted
X-rays, dental chairs, sterilisers,
dental cabinetry and modern
equipment technology, £100,000 can
soon be spent on necessary capital
purchases — so it therefore makes
sense for dentists to consider making
these purchases before April next
year.

Matthew says: ‘This is such a large
reduction in tax relief that perhaps
now is a good time to remind dental
practitioners everywhere, that if they
are looking to replace or update
certain capital items it makes more

sense to consider purchasing those
items before April 2012.

‘1 would suggest that an initial
review of a practice’s assets is a good
starting point.

‘This allowance means that you
receive tax relief now rather than
later. If you spent £50,000 on
equipment pre-April 2012 and are a
40% taxpayer you will save £20,000
in tax relief.

‘If you leave it until after April
2012 you would receive tax relief of
£10,000 in the first year, £2,500 in
the second year, £1,875 in the third
year and decreasing savings over
subsequent years.

‘In fact it would take over 10
years to achieve a similar tax saving
achieved in one year under the 100%
annual investment allowance. This is
certainly a valuable relief.’

Keeping one eye on
the property market

Dentistry magazine is continuing its look at the state of
the dental practice sales market.

By bringing you real-life figures from completed
practice sales, we are offering a snapshot of the true
economic conditions in the UK at the moment.

Property prices are an invaluable barometer of
financial health in any market, and commercial dental
premises are no exception. Of course, there are many
more aspects to consider when buying a dental practice
than a residential property, which is where Dentistry
magazine’s Sold! can step in to help you.

These figures, published each month, will give you an
invaluable guide to the prices of dental businesses up and
down the country. Whether you're a would-be practice
owner looking to make the jump from associate, or an
existing practice owner trying to gauge the value of your
existing business, you need to look here first.
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SOLD!

Real practices. Wales

Real prices. Urban practice
Your guide to the dental 2 surgeries
property market in the UK. Leasehold

Gross per annum £338,364
Mainly private with a small NHS

Either way, it is sure to be a useful reference tool for
you and your business.

We've picked some broad criteria that will tell you
what you want to know without compromising the
anonymity of the practices — their general location,
number of surgeries, their NHS/private patient split and
so on.

The location of each practice is further refined to
reflect the population density of their areas — be it a
relatively rural affair, a thriving inner-city business, or
somewhere in between.

Every month, in conjunction with the team at Frank
Taylor and Associates, we will bring you another five
practice sales. Dont worry if the examples we have
picked here don't directly relate to you — they soon will.

Remember, these are genuine prices, taken from the
sale of real practices on the open market.

In association with
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London

City practice

4 surgeries

Leasehold

Gross per annum £250,000
Predominantly NHS and small

contract private fee income

Purchase price £252,000 Purchase price £327,000

South West Country

Urban practice — two sites Urban practice
East Anglia 2 practices 1surgery
Rural practice Leasehold Freehold
1surgery Gross per annum £680,000 Gross per annum £227,000
Leasehold Mainly NHS with some private Mainly private with a small NHS
Purchase Price £120,000 income contract
Gross per annum £145,000 Purchase price £635,000 Purchase price £290,000
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